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Note: The spring show is much smaller—less than half the size—but still worthwhile. More time to talk. 
An introduction, mostly with local/regional dealers. Picture above is the Fall, Oct. Show. 

TOP 10 BOAT SHOW SECRETS.) 
10. Preview the boats in advance. If you're anywhere near Annapolis, you can see virtually any of the boats at the 
dealerships a weekend or two before the show and actually have time to talk to someone who is knowledgeable. 
Before, or after the show, TRY BEFORE YOU BUY--FOR FREE. With our extraordinary, Try-Before-You-Buy program you 
can charter most any of the Jeanneau or Fountaine Pajot models, and we'll reimburse you for a long weekend charter 
if you purchase within a year! 

9. Plan your time so you're there Monday (Holiday—if included in the show) for the sailboat show. If you want 
bargains, now's the time. From foul weather gear, to display boats--if they're not sold by now, nobody wants to take 
this stuff home. Strike a great deal--shoes, foul weather gear, electronics, even pots and pans! (Least busy days of 
the show are Thursday and Monday! 

8. Getting finance approval in advance. If you're focused on a particular boat, go to that dealer/Sales Associate in 
advance and work with him to get a finance approval. Like buying a house--you get much more attention if this 
important step is already accomplished and, in the bargain, you know what you can do! (ACY specializes in pre-
approvals, and gives you a complete amortization table for whatever loan is approved.) At the same time, watch out 
for apparently exceptional financial deals from the lenders at the show. Make sure you know what they're really 
offering, and don't give applications in until after you choose the one right one (probably best done through your 
dealer.) You don't want multiple credit inquiries that lower your credit score! More about what you should know 
about financing and getting qualified: http://www.atlantic-cruising.com/news/2013/10/5/marine-financing-what-
you-must-know  

Special Note: If you're planning on setting up you Business Yacht Ownership program™, DO NOT, talk to boat show 
financing sources--they are almost never successful and their inquiry will lower your credit score. Talk to us instead 
410-263-2311 if you're ever going to get approval, we'll get it for you!  

7. Plan your route and the most important places to visit. Allow some flexibility. You may want to be in the tents 
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when it rains, and on the boats when it's sunny and nice! Go to the show 
link for a list of exhibitors and a layout that you can print in advance. 
http://www.annapolisboatshows.com/  

6. Be prepared for any weather. We've had snow in the Fall (and Spring), 
and 90 degrees plus. (sometimes a 30 degree swing on the same day!) 
Bring appropriate clothes including foul weather gear. If you don't have 
foul weather gear, visit that booth ahead of time--not when it's already 
raining! 

5. Bring your own carry all bag. Great for extra clothes, foul weather 
gear and brochures! 

4. Get your tickets in Advance. Avoid long lines and delays. Go to the 
boat show site: http://www.usboat.com/buy-tickets3 . Wear slip on boat 
shoes with no laces that you can slip on and off easily. Get non-slip socks, left. These can be found in drug stores 
near the medical supply stuff (ace bandages and the like) They're generally cotton, with a non-skid bottom--great 
when you have to take your shoes off to board a boat. (nothing is more slippery than dry regular socks on a varnished 
stairway!) In fact, bring an extra pair in your tote in case the first pair get's wet! (On line, Amazon, etc., but do it 
quickly!—Note on more and more boats, you are allowed to wear boat shoes—make sure they are really boat shoes.) 

The reality is that most of the boats at the show are already sold to private owners who have instructed dealers to 
require no shoes. Shoes, even boat shoes, hide grit and 100's of people later, the grit takes a toll on the floors and 
surfaces. Imagine it was your boat?! (Who knows, maybe next year it will be!)  

Want to buy at the show, or caught up in the enthusiasm, decide to buy... here is 1 & 2 

2. If you already know what boat or couple of boats, you're thinking about actually buying now or for spring (If you 
wait to order until after the show, spring boats may all be sold and you might not get delivery until summer--there 
are many other fall shows before Annapolis and order books fill quickly)--contact the dealer in advance and get 
pricing and option information. Choose the most likely candidate and get a finance application. (If you submit it and 
get pre-approved in advance, you will be ahead of the game). Find out what the specials are that are available 
and/or if there are any stock boats at even better prices available. If you have a trade, make up an inventory listing 
on it and print copies to take with you. If at all possible visit the dealer in advance of the show. 

 1. Talk to the dealer in advance and arrange to do a contingent purchase agreement subject to financing or 
whatever on a stock boat and take it off the market. Or, if thinking about ordering, do a Hull Reservation agreement 
in advance or at the show. A Hull Reservation agreement:  

1. Holds your place in line (think spring delivery!) or, with Boat-As-A-Business™, tax advantages before the end 
of the year. (You can qualify for up to $500,000 expense allowance--if you can settle before the end of the 
year!! http://atlantic-cruising.com/webinar/ (Link to tax information on our pre-webinar page-click link at 
top of page.) 

2. Locks in the Boat Show special, and current price--even if it goes up subsequently. 
3. Gives you number one priority with your sales associate. You will get his full attention, first and you will get 

the benefit of all of his resources. Financing, finding a slip, learning about the Boat-As-A-Business program™ 
or whatever else you need.  

Extraordinary tax advantages end this year. http://atlantic-cruising.com/webinar/ (Link to tax 
information on our pre-webinar page-click link at top of page.)  

Call us to get a sample form, and/or to get pre-approved for financing: 410-263-2311 

Q&A 
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Business Yacht Ownership TM 

Q. The kids are anxious to see the boats, is it o.k. to bring them?  

A. We all love kids, and you can get tickets, but it's truly a hardship on you, them and others trying to enjoy the show 
if you bring small children, especially those who need to be carried or held. Strollers are a definite no-no (though 
allowed--don't do it!) Back packs, including ones with children are also a no-no (they scratch interior doorways and 
furniture). Do everyone, and especially your children a favor and arrange for a sitter! 

Q. Where do we find out about hotels, B&B's, restaurants? 

A. Great links on our home site. (See our news page for up to date information: http://www.atlantic-
cruising.com/news  Unfortunately, for the show, most bets are off. Everyone's overbooked. For Hotels, keep trying 
and try the ones more outside of Annapolis. They often get cancellations and your chances are actually much better 
than you think. (Many of these hotels have shuttles to the show!) 

Q. What about trying a boat out? 

A. This is a busy time for everyone and opportunities are limited. Often, if you put up a deposit contingent on a sea-
trial--it can be arranged. For Catamarans, there used to be demo days--but our experience is that this is very 
disappointing. The sails are short and crowded and you only experience one very narrow set of weather conditions. If 
you're trying to buy or order this fall--talk to us. If you're thinking towards next year, the best idea is to take 
advantage of our "Try-Before-You-Buy" program. Charter one of our beautifully equipped boats through our charter 
company, Let's Go Cruising, and we'll reimburse you. We charter through the end of October and have most models 
that we sell available.  

Try-Before-You Buy certificate. Free charter. Call(With Cruise Annapolis out of Annapolis, or selected bases in the 
Bahamas and Caribbean) 

Q. I have an interest in your BUSINESS YACHT OWNERSHIP program™ and the tax advantages available--how do I find 
out more? 

A. If you want to order for spring, or want to get a boat this year for tax advantages call us today and we'll get you 
the information. If your interest is more casual or just beginning--join us for one of our Seminars or Webinars after 
the show. http://www.atlantic-cruising.com/webinar NOTE: We will also be offering "Mini" introductory 10 min. 
seminars during the show at the BOAT AS A BUSINESS booth, across from the Jeanneau display. 

Q. Where are you guys located? 

A. We're right on the harbor, across from the show, near the Chart House Restaurant. 312 3rd St. Suite 102—right on 
the water behind O’Leary’s seafood restaurant.   

Q. How can I figure what size boat I want with the investment I want to invest? 

A. Use these buttons to see a Downpayment guide. This will show you what money you will have to put up for 
different size/price boats-a great guide! If you participate in our Boat as a business program--all of your costs will 
likely be covered. Otherwise, you will need to be comfortable with the loan payments. For more about qualifications 
for marine financing…  
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DO'S AND DON'TS... 

Do: 

Come visit us before the show if possible so we can spend some quality time! If not: Wear your Rolex watch--even a 
fake one will get serious attention, bring cool sunglasses, put on sun protection, wear a cool baseball cap with some 
race or boat emblem, bring a notepad and pen, water bottle, sweater or jacket and foul weather gear in your tote, 
Plan to have fun! Engage others at bars and restaurants. It's all a part of the ambiance and tradition of Annapolis. 

Don't: 

This is a busy time for everyone. Don't: Wear a back back (Passageways and doorways are narrow, and you 
will scratch up the finished surfaces), don’t wear street shoes or high heels, Drink too much (or too little), bring 
young children, especially not in a stroller (it won't be fun for you or them and might be dangerous), don't let 
children run around without you on a boat, or jump on trampolines (catamarans) or beds,  expect to corral a 
salesman for more than a few minutes (see suggestions if you want to buy), bring food or drink aboard--remember 
this is an owner's boat--you're a guest, Don't take it all too seriously! Have fun. Learn. Experience. Enjoy. 
 
Helpful, general links here...  



Practical information gleaned from experienced cruisers, owners, charterers, captains, designers 
and builders 
 

See all of our latest news and product information at our newsletter, www.atlantic-cruising.com/news  

Learn about how to set your boat up--any of the products below, for income and tax advantages. 
Products: Jeanneau (Sail & Power), Fountaine Pajot (Sail & Power). 

www.atlantic-cruising.com  

 

 

Atantic Cruising Yachts:  312 3rd St. #102 Annapolis, MD. On the Harbor, Annapolis—“America’s Sailing Capital”. 

Fountaine Pajot #1 dealer in the world. Jeanneau #1 Dealer in North America.  

Charters, sailing courses: Cruise Annapolis and the Atlantic Cruising Group 

Over 1400 Yachts commissioned in 41 years; Each one different.  Just like their Owners. 

Here’s your key to getting to people who are knowledgeable and love to help… 

General Number: 410‐263‐2311   info@atlantic‐cruising.com  www.atlantic‐cruising‐com  Charters: http://www.cruise‐

annapolis.com/  

   

  

Cell #’s: Chris (President)‐ 410‐703‐5698   Eric (Partner/Sales)‐410‐703‐5655 |  Rudy (Partner/Sales)‐443-822-0883 |  Bobby 
(Sales)-443-603-2463 |   Sally (Sales)- 202-841-7688 | Kenny (Service) 410-370-5915|  Kris(Partner/Bus Mgr.)-301-523-
8316 |  Ganna (Charter)- 410-507-5177 |   For Dawn (Partner/Bus.Mgr.), call the office: 410-263-2311  

chris.bentt@atlantic-cruising.com eric.smith@atlantic-cruising.com  rudy.vereen@atlantic-cruising.com 
bobby.allen@atlantic-cruising.com sally.aldridge@atlantic-cruising.com Ken Krasco@atlantic-
cruising.com kris.vereen@atlantic-cruising.com ganna@cruise-annapolis.com dawn.bent@atlantic-
cruising.com 

P.S. As always, as Jeanneaus #1 dealer in North America, and Fountaine Pajot’s #1 dealer in the world, we always offer 
our best service, best price guarantee. Price is important, but without custom commissioning and outstanding service 
it’s meaningless. Contact us to find out why we have commissioned over 1,500 boats—each one different, just like their 
owners! 
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